Abacus Mortgage Training School

Advanced Class

Section 1 ( 8 hours):  Basic  Theories

      1) How to get Real Estate License? 

2) Introduce different Loan Programs (Fixed, ARM, 6-month LIBOR, 1-month  

    LIBOR, Pay Option ARM, etc);

3) Introduce different Loan Types (Conforming, Jumbo, Super Jumbo; Full Docs, SIVA, SISA, NINA; A paper and Sub Prime paper, etc);

4) How to read rate sheet? (Provide 3 lenders rate sheet as examples)

5) How to choose lenders for different loan programs and different loan types?  Find out the big difference between high-level loan officers and low-level loan officers.

         Purpose ( ultimately to make money, win-win  ( 

6) Why can we offer  NO POINTS, No Closing Costs and No  

Prepayment Penalty for refinance or purchase?  How much are the Costs for refinance and purchase in different counties and different cities? 

7) Doc requested for different loan types;

8) Introduce the outline of loan processing procedures;

Class 2 (8 hours): Loan  Processing Procedures 

1) How to use Calyx Point to fill out the application form?

(get to know: 1003, 1008, good faith estimated, truth-in-lending, disclosure forms, VOD, VOM, VOR, VOE, etc);

2) How to order credit report and supplemental credit report?

3) How to open escrow and how to read escrow fees?

4) How to order appraisal report for refinance and purchase?

5) Explain the loan processing procedures:

· Prepare the original loan docs;

· Submit to the appropriate lender;

· Clear underwriting conditions;

· Order docs and sign docs;

· Clear funding conditions;

· Loan Funded (
6) Introduce the basic procedures to do the online 

     submission  to different lenders.         

Class 3 (6 hours): Case Study

1) Purchase

· Primary residence (only first loan, first and second loan closed together);

· Second house;

· Investment property;

2) Refinance

· Primary residence (only first loan, first and second loan closed together, or second loan subordinated)

· Second house;

· Investment property;

3) Random cases from students

· Students’ solution;

· Dr. Min Hui’s solution.

4) The strategies to solve loan processing problems

· How to read Prelim Title Report? 

· How to do subordination of the second loan?

· How to fix the bad credit report?

· Why do we need to order different types of appraisal reports, such as Form 1004, Form 2055, or Form 2075?

· How to do loans for self-employed borrowers?

· How to lock rate and how to ultimately make money?

· How to fix the “bugs” in the purchase contract?

· How to protect ourselves---why clients need to fill out MLDS twice?

5) How to write Purchase Contract?

6) How to buy the pre-sale and foreclosure houses?

Class 4 (4 hours): Marketing Strategies and Cold Call Skills

1) How to find out potential new loans?---Marketing Skills

2) How to make cold calls? --- You have to persuade Dr. Min Hui, a very tough client, to do loans with you (
3)  The strategies in different markets

· What kind of program should we offer if rates keep on going down?

· What kind of program should we offer if rates keep on going up?

· What kind of program should we offer if rates do not change too much?
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